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Catherine Arnold Joins VILLAGE LIFESTYLE
Real Estate Team

Catherine has lived in the Bath/Kingston area for over 30 years. She raised her family here and
interacted with people from all walks of life in the course of owning and operating several businesses. 

Having always had an interest in Real Estate, she had first hand experience with many types
of transactions from farm property and  city/residential to commercial warehouse and construction. 

She believes strongly in the team approach to real estate sales and looks forward to 
contributing her experience in both traditional and digital marketing to VILLAGE LIFESTYLE. 

Catherine recently received an award as top 15% of Sutton Realtors in Canada.

During these unprecedented times, VILLAGE LIFESTYLE Real Estate Team newsletter will be going 

100% digital for all subsequent issues until this pandemic no longer poses a threat.

With all that is happening around us, your thoughts are not likely focussed on real estate. We have been asked by many for our views

about the market, how it’s doing and when we can expect to see a return to a “new normal.” We believe the response to this ques-

tion will depend on how well we respond to the advice of health authorities and how quickly and completely we remove ourselves

from circulation to beat the spread of this virus.  

       Many of us have children or friends who are on the front lines. These are the medical professionals, paramedics, hospital cleaning staff, police,

fire, corrections officers, restaurant staff, retail workers who are keeping the shelves stocked - and others I may have missed. These folks are know-

ingly placing themselves in harm’s way and we owe them a tremendous debt of gratitude. If you know someone from this group, please try to find

some way to give them a virtual pat on the back.     

Please stay well.

Ted 
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476 Country Club Drive

SOLD
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ST. PATRICK’S Day Dinner
We were looking forward to having some photos of
the St. Patrick’s Day Celebration for this issue. 

Unfortunately, due to unprecedented circumstance,
the performance of The Celtic Kitchen Party was
postponed.

We have a tentative date to have the band perform
when safe to do so.

Time and place to be announced.

84 Country Club Drive

SOLD

For more information visit
www.VillageLifestyle.ca

LUNCH BUNCH
Luncheon  at 

The Gallery Restaurant
Deseronto Area
April 23, 2020

Bus Transportation Sponsored by
VILLAGE LIFESTYLE 
Real Estate Team

Watch for further details

March 16, 2020

Prime          -         3.45%

Variable      -         2.44%

1-year           -         2.89%

2-year           -         2.64%

3-year           -         2.64%

4-year           -         2.69%

5-year           -         2.59%

De-cluttering your home Ways to make money off your junk 

C
an clutter be good? Yes, according to Donna Smallin,
the author of How to De-clutter and Make Money
Now. “Clutter is physical proof of our abundance,”

she says, “If you have clutter, you’re richer than you think,
especially when you can turn that clutter into cash.”

Monetizing your clutter is a good incentive to finally
step into de-cluttering mode, free up much needed space
and improve your home’s air quality and efficiency. Smallin
advises to de-clutter in small steps. Do it one shelf or other
small space at a time. Decide which items you still love, use,
or can’t live without, and set the rest aside to sell, donate
or trash.

The good old garage sale is still an option to get rid of
your stuff, but expect a lot of preparation and bargaining,
and a cash draw of mainly quarters and nickels.  

So, unless you want to spend a day catching up with
your neighbours with little profit at the end of it, go the dig-
ital route. You can sell almost anything on platforms like
eBay, Letgo, Poshmark, Used.ca, Facebook Marketplace, Kijiji

and Craigslist. Check out your competition, price accordingly,
and post fabulous photos and a detailed description.  

For larger or more valuable items, like furniture, home
décor or designer clothing, contact a consignment store. They
will take on the hassle of selling and delivery for a portion
of the sale price, which is generally a better price than you
would get on your own. Find a local brick-and-mortar con-
signment store or check out online platforms such as Sell
My Stuff Canada. Book resellers, such as BMV Books or on-
line book resellers, such as Cash4Books.net and
Bonavendi.com, will give you cash. Sites like Gazelle, Envi-
rofone and DeCluttr pay for used tech gadgets.

And did you know that you can sell IKEA items back to
them? IKEA Canada has launched their Sell-Back Program
where customers can apply to sell their lightly used IKEA 
products back to the retailer, in exchange for a store credit.

But if you are not interested in selling your clutter - 
donate to stores like Salvation Army Thrift Stores, or Value 
Village.
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